
Our Clients

D
MS currently serves 42 hospitals, consult-

ing firms, Medicaid eligibility vendors,

Pharmacy management firms and state

associations that encompass 24 states, includ-

ing, but not limited to the following entities:

■ One of the top five for-profit hospital sys-

tems in the U.S. with facilities in 19 States

■ A 600+ bed tertiary hospital in the

Southwestern U.S.

■ A 300+ community hospital in the Western

U.S.

■ A 1,000+ multi-hospital system in the

Mid-Atlantic region

■ One of the four largest non-profit teaching

facilities in the Mid-Atlantic region

■ A 500+ bed sole community provider in the

South

■ A 200+ bed rural-regional referral facility

in Northeast

■ A 300+ inner-city facility in the Mid-Atlantic

region

■ A 600+ bed regional referral center on the

border of 4 states in the Southern U.S.

■ A NYSE-listed healthcare consulting firm

with operations in 18 states

■ A Title XIX/XVI eligibility vendor with

operations in 71 hospitals in the Northeast

■ A Pharmacy consulting firm with operations

in 24 States

■ A State-owned 3 hospital system in the

Deep South

■ Hospital associations in the Mid-Atlantic

and Southern U.S.

Client testimonials

“In September of last year we were
notified that FI had made an audit on
the Medicaid days that took us below
the minimum Federal DSH threshold.
We had two weeks before the end of
the audit. We called DSH Management
Solutions. Early this year we received
formal notification from FI that they
had accepted 93% of our additional
submitted Medicaid eligible days,
including the out-of-state Medicaid
claims. We were extremely pleased with
the results and performance of DMS
in this very important engagement, and
recommend them without reservation.”

 ( SVP CFO—Major hospital center in the Mid-Atlantic area)

“We believe that our partnership with
DMS will provide material,
quantifiable financial benefits to our
hospital members, assist them in
addressing the critical issue of their
full measure of community benefits
provided, and afford hospitals the
tools to effectively manage the
medical and financial benefits of
those patients who need it the most.”

(Vice President—hospital association)

“I have positioned your firm as the
most robust DSH management
organization in the country, and I have
seen dozens of similar firms”

(Senior Director—NYSE listed healthcare consulting firm)

“I tell our hospital members that the
best analogy for the services you
provide is to compare the role of a
primary care physician to a sub-
specialist; your sub-specialty expertise
enables you to take a primary
diagnosis and refine it to point where
you can focus on the specific issues
affecting our members”

(Chief Operating Officer—hospital association)


